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Retailer Lithia Motors and supplier Plastic
Omnium returned the most value to share-
holders in their categories last year and over
the past three years, according to the Auto-
motive News/PwC Shareholder Value Index.

Daimler AG took the award for best return
among global automakers in the one-year
period, and Volkswagen AG was tops over
three years. The shareholder value leaders
in the automaker, supplier and retailer sec-
tors for 2013 were honored at the Automo-
tive News World Congress in Detroit this
month.

The six publicly traded new-vehicle retail-
ers and global suppliers outperformed the
Standard & Poor’s 500 and Dow Jones In-
dustrials indexes in both the one- and three-
year measurements. Global automakers fell
short compared with the S&P and the Dow
in both periods.

Technology and innovation have been key
drivers for the top performers in all three au-
tomotive categories, said Jeff Zaleski, PwC
partner for Automotive Transaction Ser-
vices. “For automotive executives surveyed
in PwC’s global innovation survey, a third
say improving products is their top innova-
tion priority,” Zaleski said. “About the same
number plan to generate radical or break-
through innovations in the near term.”

VW, Daimler lead automakers
Over the past three years, Volkswagen’s

shareholder value rose 107 percent. The 14
publicly owned vehicle manufacturers av-
eraged returns of 39 percent in that period.

Daimler took the one-year award, gaining
68 percent in 2013 while the segment aver-
age was 29 percent. PSA Peugeot Citroen re-
turns jumped almost 80 percent during
2013, the best of the group. But to be eligible
for the one-year award, a company must
have a positive return over three years.
PSA’s three-year results fell 59 percent. 

Suppliers rise
Global parts suppliers posted a robust 53

percent gain over the one-year period as

global automotive demand continued to
grow. Plastic Omnium was up 184 percent. 

Every supplier showed growth except
Mando of South Korea’s and Futaba of
Japan. Both had small losses for the period. 

Over three years, the 38-company cate-
gory was mixed. Although the top five at
least doubled returns and the group aver-
aged 64 percent growth, five suppliers had
negative returns.

Retailers soar
Returns for Lithia shareholders rose 87

percent in 2013. Over the three-year peri-
od, Lithia returns rose 404 percent.

Returns for Lithia have led the group of six
public new-vehicle retailers for four years in
a row for the one-year period, and three
straight years for the three-year period.

But all the dealership groups have had a
great run. The group’s index more than dou-
bled over the past three years, with all retail-
ers up at least 75 percent. Returns for Asbury
and Penske Automotive both almost tripled
in the period. Over one year, the retail cate-
gory averaged a 39 percent gain, and all six
posted double-digit increases.

“U.S. automotive retailers outperformed
the major U.S. market indices over the
three-year period,” said Zaleski.

While the auto retailers jointly boosted re-
turns by 123 percent over three years, the
Dow Jones Industrial Average gained 43 per-
cent and the S&P 500 index rose 57 percent.

Over one year the retailers also did well,
Zaleski said, increasing returns 39 percent
compared with a 32 percent gain for the
S&P 500 and a  27 percent gain for the Dow.

Retailers led the entire automotive sector
over three years, as global automakers aver-
aged a 39 percent return and global suppli-
ers achieved a 64 percent gain. But suppliers
were tops in the one-year category with re-
turns up 53 percent, ahead of the retailers’
39 percent and automakers’ 29 percent.c
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U.S. RETAIL GROUPS
Total shareholder value for U.S. retail groups;
percentage change per period

Q4 One Three
2013 year years

1 Penske Automotive 11.3% 60.2% 186.3%

2 Sonic Automotive 3.0 17.7 88.2

3 Asbury 1.0 67.8 190.8

SV Index –0.3 39.3 123.2

4 Lithia Motors –4.7 86.7 404.3

5 AutoNation –4.8 25.2 76.2

6 Group 1 –8.3 15.7 75.6

THE BIG PICTURE
Total shareholder value for automotive sectors;
percentage change per period

Q4 One Three
2013 year years

Global suppliers 11.0% 53.2% 63.5%
Global automakers 2.5 28.5 38.5
U.S. retail groups –0.3 39.3 123.2

GLOBAL SUPPLIERS
Total shareholder value for largest global
suppliers; percentage change per period

Q4 One Three
2013 year years

1 Meritor 32.7% 120.5% –49.2%
2 Faurecia 31.6 146.3 36.2
3 Continental 29.8 94.5 192.5
4 Valeo 29.5 129.7 110.0
5 JTEKT 24.6 82.6 53.5
6 Johnson Controls 24.2 70.5 43.2
7 Harman International 23.6 83.4 76.8
8 NSK 22.0 78.1 46.0
9 Federal-Mogul 17.2 145.4 –4.7

10 Hyundai-WIA 14.7 11.7 N/A
11 Takata 14.0 43.9 2.3
12 Lear 13.4 74.7 69.9
13 Denso 13.2 56.4 64.2
14 Tenneco 12.0 61.1 37.4
15 GKN 11.5 65.5 78.3

SV Index 11.0 53.2 63.5
16 BorgWarner 10.6 56.9 55.3
17 Plastic Omnium 10.4 184.1 282.4
18 NHK Spring 10.3 41.0 12.7
19 Goodyear Tire 10.0 78.8 108.3
20 Visteon 8.3 52.2 N/A
21 Autoliv 5.6 39.7 26.5
22 Hyundai Mobis 5.0 3.6 12.5
23 Bridgestone 4.7 48.6 108.0
24 TRW Automotive 4.3 38.8 41.2
25 Delphi 3.8 59.1 N/A
26 NTN 0.8 72.2 –6.4
27 Koito 0.6 35.3 32.7
28 Mando 0.3 –1.1 4.4
29 Magna –0.1 66.9 68.4
30 Calsonic –3.4 30.6 43.6
31 Michelin –4.2 19.8 80.6
32 Aisin Seiki –4.7 34.9 24.4
33 Toyoda Gosei –5.4 18.9 8.2
34 Tokai Rika –5.9 46.4 14.3
35 Toyota Boshoku –6.6 11.0 –22.7
36 Futaba –7.1 –5.1 –35.2
37 Dana Holdings –14.1 25.7 14.0
38 TS Tech. –14.2 87.9 73.4

GLOBAL AUTOMAKERS
Total shareholder value for largest global
automakers; percentage change per period

Q4 One Three
2013 year years

1 VW 19.9% 29.5% 107.1%
2 GM 13.6 41.8 10.9
3 Suzuki 12.3 5.0 14.0
4 Daimler AG 11.4 67.5 48.0
5 BMW 9.4 26.3 64.8
6 Honda 8.8 17.8 16.6
7 SAIC 5.7 –13.8 13.3
8 Fiat 3.0 63.9 –6.4

SV Index 2.5 28.5 38.5
9 Renault 0.8 54.6 48.9

10 Hyundai –3.6 10.1 49.3
11 Toyota –4.4 37.6 74.9
12 Ford –8.0 22.3 –3.9
13 Nissan –16.1 –6.1 –2.2
14 Peugeot –21.0 79.7 –59.3

About shareholder return
The data on this page represent the fourth-quarter
update of the Automotive News/PwC Shareholder
Value Index. The index reflects total shareholder
return, which is calculated separately for
automakers, suppliers and retailers. Total
shareholder return, considered the best indicator
of shareholder value, shows the change in the
value of an investment in a period. Each company
on the Automotive News/PwC Shareholder Value
Index is measured using share price movement,
stock splits or buybacks and reinvestment of any
cash dividends. The calculation assumes all
dividends are reinvested in additional stock. The
index average is weighted by market capitalization
— a company’s share price multiplied by shares
outstanding — so the performance of companies
with larger market caps has a greater impact on
the index.

Plastic Omnium,
Lithia deliver top
shareholder returns 

Visteon bulks up electronics as its 2nd core line
David Sedgwick
dsedgwick@crain.com

DETROIT — Visteon Corp., once known for
its grab bag of low-margin products, has
transformed itself into a major supplier of
cockpit electronics.

With the $265 million acquisition of John-
son Controls’ electronics unit — which
makes instrument clusters, infotainment dis-
plays and body electronics — Visteon esti-
mates that its electronics operation will gen-
erate annual sales of $3 billion.

According to consultant IHS Automotive,
Visteon now is the third-largest global suppli-
er of cockpit electronics, behind Denso Corp.
and Continental AG. Harman International
Industries Inc. and Alpine Electronics Inc. are
fourth and fifth.

Top tier
“It’s really becoming a Denso, Continental

and Visteon story,” Visteon CEO Tim Leuli-
ette said in a Jan. 15 interview. “We have nine
of the top 10 automakers in the world [as cus-
tomers], and we are gaining market share.”

The deal comes at a time when suppliers are
investing heavily to develop head-up displays,
gesture control devices, reconfigurable instru-
ment clusters and voice-activated controls.

Visteon’s acquisition “gives us capability in
areas that we needed,” Leuliette told in-
vestors at a Jan. 15 presentation sponsored by
Deutsche Bank. “We didn’t have strong ex-
pertise in head-up displays. They do.”

Companies that can’t — or won’t — invest
in cockpit technology are bailing out. Beda
Bolzenius, chief of Johnson Controls’ seating
division, said his company decided to invest
in its core product, seats, rather than elec-
tronics.

“It was clear that the electronics [sector]

was going to change in a dramatic way,”
Bolzenius said in a Jan. 15 interview. “We
knew we’d have to throw a couple of billion
dollars at it to get in the ballpark with suppli-
ers like Denso, Continental and Bosch. It
would have been a real serious investment.”

In the wake of the acquisition, Visteon is in-
troducing a new generation of instrument
clusters and infotainment controls.

At the International CES show this month
in Las Vegas, the company introduced a re-
configurable instrument cluster that repro-
duces high-resolution 3-D graphics on a 12.3-
inch screen.

The instrument cluster, dubbed
LightScape, will be produced for a European

automaker in 2016.
Visteon also displayed a concept cockpit in

which the motorist could control various in-
fotainment functions using hand gestures
and eye gaze.

The company designed these systems with
the help of engineers recruited from the
video game industry.

Selling interiors biz
In the wake of the Johnson Controls deal,

Visteon is preparing to sell its interiors opera-
tion this year.

That would leave the company with two
core products, electronics and climate con-
trols, in which it is an industry leader.

Visteon has a 13 percent share of global cli-
mate control sales, trailing only Denso, which
has a 23 percent share.

What’s next? The company has $1.7 billion
in cash, Leuliette says he might use some of
that money for more acquisitions.

He said: “We are generating lots of cash,
and if there is an opportunity, we would con-
sider it.”c

❝

❝“We have nine of the top 10 automakers in
the world [as customers], and we are 
gaining market share.”
Tim Leuliette, Visteon

S H A R E H O L D E R
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